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Agenda

• Getting Started
• Your Personality 
• What Works Best?
• What you Get Back by Giving



Getting Started

• Assess Current Situation
• What do you have to offer?

– Time
– Knowledge/experience
– Both

• What comes in return?
– Experience/knowledge
– Other rewards



Your Personality

• Self Investment
• Introvert
• Extrovert
• In the middle



What Works Best?

• Networking
– ARMA channels
– Industry venues
– Social Media



What Works Best?
• Volunteering

– Chapter
– Region

– Association
– And more



What you Get Back by Giving

• Engagement
– Listen to Learn
– Mentoring
– Take the lead
– Share in leadership
– Occasional contributor



What you Get Back by Giving

• Opportunities/Benefits
– Enhanced knowledge
– Employment options
– Well-being
– Appreciation



Give it a Try

Get Started Today
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